
Petition to Amend the Rules of Procedure for Eviction Actions
(Ed: Recently, AZREIA became aware of an effort to standard-
ize certain landlord forms. While on the surface there may be
some logical benefits to standardized forms, there are many issues
with the implementation of such a legal requirement.
Additionally, the process that was being used to push the adop-
tion of these new rules was not done in a manner to include all
stakeholders, especially you, the independent real estate
investor/housing provider. AZREIA’s attorney, Mark Zinman,
Williams, Zinman & Parham, P.C., officially submitted
AZREIA Comments on the Petition to Amend the Rules of
Procedure for Eviction Actions to the Supreme Court of the State
of Arizona. Following is part of the text of that document. The
full brief is available on the AZREIA Blog.)
__________
The Arizona Real Estate Investors
Association (“AZREIA”) hereby
submits its Comments on the
Petition to Amend the Rules of
Procedure for Eviction Actions
(“Petition”) regarding the use of
mandated forms for notices and
court pleadings. As demonstrated
below, AZREIA members will suf-
fer financial harm if the proposed
Rule passes, without having an
opportunity for meaningful input.

The Petition sets forth proposed court rules that should be
addressed in the legislature, not the judicial system. The fact
that the Arizona Commission on Access to Justice (“ACAJ”)
did not mandate any forms for tenants serving notices or fil-
ing counterclaims in evictions, shows that the Commission’s
intent was not to create equal access among litigants but to
burden landlords with technical obligations not set forth by
statute. The unequal treatment of landlords and tenants by
the ACAJ underscores the fact that the proposal is a legisla-
tive determination and not a judicial one. AZREIA hereby
incorporates the Comments submitted by undersigned
counsel’s firm on behalf of the Manufactured Housing
Communities of Arizona, as well as the comments submit-
ted by Paul Henderson and Denise Holliday.

Several of the Comments set forth the history of the ACAJ
regarding the lack of meaningful input from entities repre-
senting landlords. These comments imply an unfair process
by which the current Petition was created, and raises ques-
tions about the intent of the ACAJ. This is partially
evidenced by the ACAJ’s failure to propose mandatory forms
for tenants to use. The complete absence of any require-
ments for tenants, while mandating technical forms for
landlords, demonstrates the inherent bias in the proposed
Rule. The proposed Rule treats litigants different based
upon their status in a given class without any legislative con-
sideration to public policy.

In its brief, the ACAJ stated, “ACAJ concluded the forms
should be mandated rather than optional to better promote
improved readability of and consistency in forms used by
attorneys, landlords and judges.” Petition to Amend Rules,
page 3. If this were the case, the ACAJ should have primari-
ly been concerned with the forms used by tenants serving
landlords notices or filing counterclaims in eviction actions.
It is more common for a tenant to handwrite a notice or
pleading, whereas landlord attorneys and private notice
providers already have standardized forms and pleadings for
landlords to use. If the true intent is to facilitate “readability
and consistency” as alleged, mandatory forms would be
required for tenants instead of, or in addition to, landlords.

Rather, it appears that the purpose
of the Petition is to create impedi-
ments for landlords seeking to
regain possession from defaulting
tenants. If landlords, however,
were to propose that forms be
mandated for tenants to use, ten-
ant advocates would undoubtedly
argue that it was an attempt to
deny tenants their right to provide
notice by creating unnecessary
burdens.

The Petition Will Victimize Area Members
and All Self-Represented Landlords
Administrative Order 2014-83 directed “the ACAJ to make
recommendations on assisting self-represented litigants and
revising court rules and practices to facilitate access and the
efficient processing of eviction cases.” Petition to Amend
Rules, page 2. Despite this, the ACAJ Petition does not
facilitate access to the courts by self-represented landlords,
but rather creates technical impediments that will only serve
to needlessly delay self-represented landlords from obtaining
possession of property from defaulting tenants.

It is clear that self-represented landlords are at a unique dis-
advantage compared to other litigants. Many AZREIA
members, like thousands of other “mom and pop” landlords,
rely upon their rental properties as part of, or as their sole
stream of, their monthly revenue. To ensure that they are
able to pay their mortgage, they rely upon the streamline
eviction process created by the legislature to enable them to
get possession from defaulting tenants. See Olds Bros.
Lumber Co. v. Rushing, 64 Ariz. 199, 204, 167 P.2d 394,
397 (1946)(“the object of such an action is to afford a sum-
mary, speedy and adequate remedy for obtaining possession
of the premises withheld by a tenant in violation of the
covenants of his tenancy or lease.”) It is because of this legis-
lation that thousands of investors flock to Arizona, as
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Your Plan Will Change Your Behavior
ExecutiveDirector’sMessage

We’ve talked a lot about the planning process for successful real estate
investing. We’ve had some great presentations lately including great
sessions hosted by Shaun McCloskey on Lifeonaire which puts struc-
ture and process behind creating a plan for each investor’s individual
success. During the Success Planning Session a couple of weeks ago, we
discussed the importance of the plan, the planning process in great
detail, and we distributed some easy to use tools to help each investor
develop their own plan.

I strongly believe AZREIA is about you, the member and not me, so
when it comes to talking about me or my investing, I generally avoid
or deflect the conversation. During the Success Planning session, I
broke that rule for two reasons: 1) To demonstrate a point about the
effectiveness of having and following a plan. 2) To show how behavior
changes when you have and follow a plan.

Here is what I shared: I have had a defined plan for about 20 years. It
is more of a life plan that includes real estate as a vehicle for achieving
parts of the overall plan. My plan included several quantifiable objects
in terms of both dollars and time. As an example, my plan included a
net worth objective, retirement income, disposable income and a few
other measurable components. Each had a timeframe attached to it.

I am grateful for how blessed I have been regarding my success and the

achievement of much of my plan. I fully understand that it has not
been without sacrifice and a lot of hard work. I gave one example dur-
ing the Success Planning Session of how my plan changed my behavior.
It’s coincidental as well as reassuring that Shaun did basically the same
thing in his execution of his plan.

Here is that example: I must confess, throughout my corporate life I
enjoyed the big houses and what some would say were expensive cars.
But, since part of my plan was to become debt free, I needed to look
for ways to eliminate or reduce expense. Let’s use the car part for the
rest of this example. I bought a very nice car 15 years ago. I still drive
that now 15-year-old car. It still runs great and rarely needs work. I
hope I get another five years out of it. I actually have that as a short
term activity to see how long I can stretch the life of this car. Talk
about a change in behavior!

So, let’s look at the math. For simplicity sake, let’s assume this was a
$50,000 car. This is an expensive car for some, but not for others. By
not buying a new car every five years over the last 15, I have saved
$150,000. Of course, there would be residual value in each car, so let’s
assign a $20,000 value to that. Result? I have saved $90,000 over the
15 years just on the price of cars alone – this does not count finance
charges (which I don’t believe in and only had once in my life for a

__________________________________________________________________________________________Continued on page 11
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Updated Information on how we treat
student loan debt on loan types

FHA on Student Loans
1. Definition - Student Loan refers to

liabilities incurred for educational
purposes.

2. Standard - The Mortgagee must include
all Student Loans in the Borrower’s
liabilities, regardless of the payment
type or status of payments.

3. Required Documentation - If the
payment used for the monthly
obligation is:
• less than 1 percent of the

outstanding balance reported on the
Borrower’s credit report; AND

• Less than the monthly payment
reported on the Borrower’s credit
report; the Mortgagee must obtain
written documentation of the actual
monthly payment, the payment
status, and evidence of the
outstanding balance and terms from
the creditor.

4. Calculation of Monthly Obligation •
Regardless of the payment status, the
Mortgagee must use either:
a. the greater of:

• 1 percent of the outstanding
balance on the loan; or

• the monthly payment reported
on the Borrower’s credit report;
OR

b. The actual documented payment,
provided the payment will fully
amortize the loan over its term.

VA on Student Loans – Deferred
Student Loan Payments
If student loan repayments are scheduled
to begin within 12 months of the date of
VA loan closing, lenders will consider the
anticipated monthly obligation in the loan
analysis. If the borrower is able to provide
evidence that the debt may be deferred for
a period outside that timeframe, the debt
need not be considered in the analysis.

Fannie Conventional on
Student Loans
For all student loans, whether deferred, in
forbearance, or in repayment (not
deferred), the lender must include a
monthly payment in the borrower’s
recurring monthly debt obligation when
qualifying the borrower. The lender must
use one of the options below to determine
the repayment amount:

1. 1% of the outstanding balance;
2. the actual payment that will fully

amortize the loan(s) as documented in
the credit report, by the student loan
lender, or in documentation
supplied by the borrower;

3. a calculated payment that
will fully amortize the
loan(s) based on the
documented loan
repayment terms; or

4. If the repayment terms are
unknown, a calculated
payment that will fully
amortize the loan(s) based
on the current prevailing
student loan interest rate
and the allowable
repayment period shown in
the table below.

The “current prevailing student
loan interest rate” can be found
on a variety of websites. For
example, see U.S. Department
of Education Federal Student
Aid in E-1-03, List of Contacts
(05/31/2016).

Freddie Conventional on
Student Loans
Student loans NOT in deferment or
forbearance:

• For all student loans that aren’t in
deferment or forbearance, the lender
may use actual documented payment.

o The actual documented payment may
be obtained from the credit report as
long as the payment is greater than
$0. Documentation from the student
loan lender must be provided if the
actual payment is $0.

• If in deferment or forbearance where
the payment currently made cannot be
documented or verified, 1% of the
outstanding balance must be utilized for
qualifying purposes.

NOTE: If monthly payment is a result of
participating in the Income Based
Repayment (IBR) program, the current
payment may be utilized regardless of the
number of months remaining.

Andrew Augustyniak
Licensed Mortgage
Loan Originator

Peoples Mortgage Co.
2500 S Power Rd.
Bldg. 11, Ste. 225-2
Mesa, AZ 85209

Phone: 480-735-4095
EFAX: 480-882-0877

by
Andrew Augustyniak

AZREIAAdvantage: LendingExpert
Update on Student Loan Debt
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In my last article I made a mention that
Uncle Sam is your friend when it comes to a
buy and hold investment strategy in real
estate. As crazy as that sounds let me
explain. Before I get started, I did stay in a
Holiday Inn Express, but I am not a CPA.
So please consult your tax consultant to see
if these options work for you.

One of the write offs that buy and hold
investors use is depreciation. In the IRS
code the concept was put in so businesses
could replace old assets with new assets. This
concept allows businesses to budget and save
for the purchase new assets. As a result, real
estate can be depreciated, but it’s a
misnomer. Your real estate does not lose
value.

So how does this work? First you can’t
depreciate the value of the land, but you get
to depreciate the “sticks and mortar”
Typically the value of the land is about 1/3
of the overall value of the property. An
appraisal will give you the value of the lot as
well as the overall value of the property.
Again, you will want to check with your tax
advisor to determine you what you need for
a baseline, for depreciation purposes. The
reason you need a baseline, is that you get to
depreciate your property over 27 and ½
years. This is considered straight line
depreciation. Using the example from
previous article*;

Purchase Price/Appraised value $153,000
Land value 33% – estimated value $ 50,589
Remaining value to be depreciated $102,411
Amount per year
(27.5 years’ depreciation) $ 3,724

From the example* in my previous article,
the investor had annual positive cash flow
of $1,200, which is a taxable amount. But
because of depreciation the investor still
made an income of $1,200, but can use
the paper loss of depreciation to avoid
paying taxes on the income. This paper
loss could be used to offset other taxable
advents as well, for that fiscal year.

But Andy, I followed your advice and after
2 years my Rate of Return was well over
80% I have to wait 25 years to get ROI?
Andy, I have investment properties with a
lot of equity that want to sell and double
my portfolio what can do? No problem,
this time Congress and the IRS are here to
help you with what is called a 1031 Tax
Exchange. Yes “I’m here from the

government and I’m here to help” should
put a smile on your face. In the next
article I will discuss what is a 1031 Tax
Exchange.

Finally, ask any pilot and they will tell you
a “bad approach usually ends in a bad
landing.” At The Equity Finders we are all
about a good approach to your buy and
hold investment strategy. From buying real
estate with equity in it, to developing an
exit strategy that protects your returns and
increases portfolio.

_________________

*The book Hold - How to Find Buy and
Rent Houses for Wealth

AZREIAAdvantage:TheRealEstate InvestmentSpecialists
The Buy and Hold Investment Strategy

Andy Myers

The Equity Finders/
Realty One Group

Cell (480) 688-4020
Office (480) 699-3400

2141 E. Broadway, Ste 101
Tempe, AZ 85282

TheEquityFinders.com
by

Andy Myers
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One of the most important things we do
on the title side of title and escrow is
insure the validity of title. We insure the
new owner that there will be nothing on
title that would stop them from selling the
property or expenses that they are not
prepared to pay. One definition of Loss of
Priority is when someone thinks they have
a first lien on a property (like your hard
money lender) and then we find out that
they are actually in second place behind a
potential mechanics lien. A mechanic’s
lien can happen when a contractor or
Subcontractor (someone hired by the
contractor) does not get paid within 120
days of completing their work; they have
the right to file a lien that would be dated
all the way back to the date of the
contract.

Here is an example. Your seller wants to
sell their house so they decide to upgrade
with new windows. The day after the
windows are installed the homeowner gets
your postcard that you want to buy their
house and can do a fast close. They decide
not to pay for the windows because they
will do that at closing… then ooopps they
forget. The windows cost $800 a pop and
there are 6 windows. You buy the property
a week later and start your fix up. You
have just inherited a $4,800.00 lien that is
not yet of record. Most likely you received
a standard policy at close of escrow
because you are not living on the property
so this mechanic’s lien is not covered in
your title policy BUT… most likely your
title company had the seller sign off on an
owner’s affidavit. This owner’s affidavit

will be something your attorney can use to
defend your case. The best defense in this
situation is asking the right questions. If
you have ever bought a distressed property
and your title company has sent an
inspector out to be sure no work is being
done it is surely because your hard money
lender is asking for an extended loan
policy. If we find that work has been done
we declare loss of priority and ask for an
indemnity package to be completed by the
party that signed the construction
contract. An indemnity package typically
includes the financial information of the
person who signed the construction
contract and the budget and plans for the
construction. We need to be sure that the
party contracting the work has the
financials to pay the workers so we do not
end up with a mechanics lien.

You can imagine how all of this can
gravely affect your P&L. So how can you
avoid all this mess? Always ask the
questions to be sure there is no potential
loss of priority. If there is potential for loss

of priority make your title company aware
as soon as possible so there is no delay in
closing. Just as a standard owner’s policy
does not cover mechanic’s liens, neither
does a standard loan policy. Ask your
lender if they want extended coverage up
front if you know that work has been done
to the property. Sometimes you and the
seller are working together on the property
fix up and if work begins before close of
escrow we need to address the loss of
priority as soon as possible to avoid any
costly delays for you. Be a proactive part
of your transaction!

Our Investor Division at Chicago Title is
full of the resources needed to help you
through any type of transaction. We have
the knowledge and expertise to put your
mind at ease when it comes to buying and
selling property! Call us today with any
questions you may have or log onto our
website at www.chicagotitlearizona.com
and click on Investors for more
information.

AZREIAAdvantage:TitleExpert
What is a Loss of Priority and Why Do I Care?

Dianna Jackman
Vice President/

Escrow Operations Mgr.

Chicago Title Agency
14200 N. Northsight

Blvd., Suite 100
Scottsdale, AZ 85260

Phone: 480-998-9298
FAX: 480-998-9307

by
Dianna Jackman
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opposed to other states, to own rental properties.

Due to narrow profit margins, many such landlords represent themselves to
avoid spending needless attorneys’ fees to evict a tenant when it is undisputed
the rent has not been paid. Further, AZREIA members who use an attorney
to file an eviction may still potentially face delay or having their evictions dis-
missed if they use the same notice they used for years that meets the statutory
mandate but not the new rule.

If the Petition is adopted, it will cause irreparable harm to many AZREIA
members for years to come. This will happen in two ways. First, landlords
will have their cases dismissed for mere technicalities, which will result in lost
rent and affect their ability to pay their mortgage. Second, other AZREIA
landlords who handle their cases themselves will be forced to expend addi-
tional resources by hiring an attorney for their notices and evictions to ensure
compliance, despite wanting to do the work on their own. Moreover, the
Complaint is confusing, and will deter landlords from representing them-
selves. In other words, it prevents the access to justice that is the mission
statement of the ACAJ.

Many AZREIA members have used use their own statutorily-compliant
notices for years. See A.R.S. § 33-1301 et. seq. The Petition will require that
evictions filed predicated on such notices will be dismissed, even when each
statutory element for an eviction action has been met. While AZREIA
understands the serious nature of evictions for tenants, it also understands the
critical importance that the eviction process plays for investors. If the evic-
tion process is delayed to accommodate new technicalities, it will simply
enable tenants to stay in member properties for longer time without paying
rent. This will directly result in an unnecessary financial burden for making
mortgage payments for both AZREIA members and similarly situated indi-
vidual landlords throughout Arizona. It is also likely that such action will
result in rents being increased to account for extended periods of time when
rent is not paid, which is the case in other states.

AZREIA members have selected Arizona to invest in real estate due to the
statutory nature of evictions. The hastily drafted Petition has not considered
the full implications in imposing new requirements without sufficient justifi-

cation, and the overall effect it will have on the residential rental market.
These issues are public policy decisions that the legislature needs to make,
and not this Court.

The Proposal Raises Equal-Protection Issues by Creating
Mandatory Forms for Landlords, but Not for Tenants
When landlords and tenants are treated unequally, it raises equal protection
issues. It further highlights the Rule’s impermissibility because it requires
public policy considerations, which are a legislative, not judicial, function.

The proposal by the ACAJ is an attempt to make a legislative determination
without involving the legislature by circumventing the regular policy analysis
used to enact statutes. The ACAJ is attempting to force landlords to use
mandated, court approved forms and pleadings, and no such requirement is
imposed upon tenants and is not required by law.

As noted in the Comments submitted by this firm on behalf of the
Manufactured Housing Communities of Arizona, there is no evidence that a
cost-benefit analysis was undertaken; there was a complete failure by the
ACAJ to consider the financial impact on private businesses engaged in sell-
ing forms as well as the financial impact upon self-represented landlords. See
ARS § 41-2752 (A state agency shall not engage in the manufacturing, pro-
cessing, sale, offering for sale, rental, leasing, delivery, dispensing, distributing
or advertising of goods or services to the public that are also offered by pri-
vate enterprise unless specifically authorized by law other than administrative
law and executive orders”). These policy determinations can only be made
by the legislature.

Conclusion
The Petition raises significant public policy considerations that were not
properly vetted and which are exclusively reserved for the legislature. It is
clear that no meaningful review was given as to the effect the Petition would
have upon individual landlords. In the event that the Petition is approved, it
will have immediate and irreparable harm to AZREIA
members without meaningful review and input.

Petition to Amend the Rules of Procedure for Eviction Actions Continued from page 1
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I am frequently asked “what is the
most important financial habit one
must possess to build wealth?’ My
answer is “financial curiosity”, which
tends to surprise people. It’s true
though. Financial independence is
obtained when you have asked yourself
the right questions and have been dis-
ciplined enough to seek the right
answers for yourself. Everyone’s finan-
cial journey is different. Money is
Personal ™.
As a real estate investor, I know you
can relate. As you attend AZREIA
meetings, I am sure you meet and net-
work with a diverse group of real estate
investors. Some members love to fix
and flip properties, others hate it.
Some of you focus keenly on residen-
tial properties, others only invest in
commercial real estate deals. Which
do you prefer? Why? How should
you structure your real estate deals?
Let your curiosity run free! If you pre-
tend that you are a five year old, and
ask yourself “why?” after every ques-
tion, you will limit your investment
risk and feel more confident that you
are making a better decision. In order
to solve your financial situation, you
have to know yourself to the point
that you eventually find solutions that
feel comfortable to you.
Most investors mistakenly believe that
their financial path has a start date and
an end date (i.e. retirement age). That
is completely incorrect. You are never

“done” evaluating the best way to
manage your finances and if you are
doing it right, you are also working on
structuring things properly for your
next generation’s financial life. It is
financial curiosity that helps you get
there. Ask yourself more questions
like, “what else can I do to maximize
my IRA’s return?”, “can I leverage IRA
and buy 2 properties instead of one?”,
“should I increase my IRA’s diversity
by directing some money into real
estate notes to add some secured fixed
income to my retirement plan?”
I have helped thousands of investors
over my 20 year financial career and
the truth is that no one has the secret
recipe on how to build wealth. I can’t
do it any faster than you, any better
than you and I am not any smarter
than you. I have simply taken the
time to ask questions and diligently
search for the answers. Successful
investors are always searching for a
blind spot or trying to gain knowl-
edge. It’s hard to make money with
information that you don’t know that
you don’t know, right? Well, if you
form a habit out of simply being curi-
ous and asking yourself a ton of
questions, I am confident that over
time you will develop an investment
philosophy that is right for YOU,
which is all that matters.
So, I encourage you to embrace your
financial curiosity and never feel satis-
fied with the level of knowledge you
have. Many times, knowing what
NOT to do is more powerful than
knowing what to do. Remember, the
answers to your financial solutions are
within you and no one else.

For more information about Self-
Directed Real Estate IRAs, please
visit
www.VantageIRAs.com/AZREIA

Embrace Your Financial Curiosity

J.P. Dahdah
Chief Executive Officer

Vantage Self-Directed
Retirement Plans

www.VantageIRAs.com/AZREIA

20860 N. Tatum Blvd. #240
Phoenix, AZ 85050

Phone (480) 306-8404
Fax (480) 306-8408

by
J.P. Dahdah

AZREIAAdvantage:Self-DirectedIRAExpert
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Often when we are handling a non-pay-
ment of rent eviction, our clients will
call claiming that the tenant is offering
to pay the rent, and the landlord doesn’t
know what to do. In many of these
cases, the landlord may not want to
accept the rent because the tenant has
caused other problems, or the landlord
may want to accept the rent but the ten-
ant doesn’t have the full amount.
Whether or not to accept the rent is
often a business decision, but in many
cases, there is no decision to
make and by law you have to
accept the rent. A landlord
must know where they are in
the eviction process, to deter-
mine what their rights are.

It is often said that Arizona is
a “cure” state in terms of non-
payment of rent. This means
that if the tenant offers the
full amount of monies owed,
then the landlord has to
accept the funds, until the
judgment has been signed.
This language is codified in
A.R.S. § 33-1368(B). It pro-
vides that if, before an
eviction is filed, the tenant
may reinstate the lease by pay-
ing all past due rent and a
reasonable late fee provided by
contract. After the eviction is
filed, the tenant may still rein-

state the lease by paying all the past due
rent, a reasonable late fee, court costs
and attorneys’ fees as provided in the
written lease. If the full amount owing
is offered to the landlord, then the land-
lord has no choice and MUST accept
the payment of the rent and allow the
tenant to reinstate their lease. Once the
payment is made, the eviction must be
dismissed, and the tenant is allowed to
continue as if no breach ever occurred.

Often, tenants will come to court with
certified funds or cash and present this
to the Court. If the full amount is
offered, including court cost and attor-
neys’ fees, then the Court will order the
attorney or representative to accept the
funds and dismiss the case. Even if the
landlord no longer wants this tenant in
the property because they are late every
month, the landlord will have to accept

the funds and dismiss. In my practice, I
regularly file evictions against a handful
of tenants, who always pay rent late but
will “cure” the breach and get the case
dismissed by paying at court.

As explained in last month’s article a
landlord does not have to accept an offer
of a partial payment from their tenant.
Under A.R.S. § 33-1371, a landlord that
accepts a partial payment is prohibited
from proceeding with an eviction in that
month unless they obtained a written
payment plan signed by the tenant.
This does not mean that a landlord has
to accept a partial payment. A landlord
always has the right to refuse money
unless it is the full amount. This statute
simply states that if a landlord chooses
to accept a partial payment, they must
get a written payment plan outlin-
ing the parties’ rights.

AZREIAAdvantage:LegalExpert
Non-Payment of Rent – Right to Cure

Mark B. Zinman,
Attorney

Williams, Zinman
& Parham P.C.

(480) 994-4732
www.wzplegal.comby

Mark Zinman

(480) 994-4732 • www.wzplegal.com
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AZREIA Phoenix Meeting AZREIA Tucson Meeting
Monday, October 10 Tuesday, October 11
Celebrity Theatre Tucson Assoc. of Realtors

AZREIA Prescott Meeting Phoenix Real Estate Club
Tuesday, October 4 Tuesday, October 25
Yavapai Title 24th St. Conference Center

We get into the details at this month’s AZREIA meetings. Excep-
tional information on what provisions you should have in your
lease leads off the Phoenix meeting. Special Guest Presenter Tina
Tamboer provides her unique perspective on what is happening
in our market today and her projections for the future. Prescott’s
mayor is AZREIA’s extraordinary guest for our Prescott Chapter.
In Tucson, we take structured networking to the next level.

Phoenix Workshop – Important Lease Provisions
Sure, you’ve been a landlord for years or maybe you are just starting
out. It doesn’t matter what you know. All that matters is what you
don’t know and how it can hurt you. We will go out on a limb and
“Bet You Don’t Have Them All” regarding the lease provisions that
Mark Zinman will cover. Why? Because some of these provision
aren’t very common and many landlords miss them.

Market Update with Alan Langston
The latest in trend analysis for the US, Arizona and Greater Phoenix
including existing homes, new homes, foreclosures, REO, short sales
and traditional sales. Also, a complete analysis of the economic condi-
tion of Greater Phoenix with trend analysis of employment data,
bankruptcies and current events shaping the real estate investing mar-
ket. This is must know information for the serious real estate investor.

Phoenix Main Meeting – Market Analysis with Tina Tamboer
You must know your market. A major part of understanding your
market is understanding the numbers and the trends. Our expert is
Tina Tamboer of the Cromford Report. She started her career in 1993
analyzing real estate data for a large title company for nearly seven
years and then moved into title sales for 10 years before joining
Michael Orr and The Cromford Report in 2011 as a senior analyst.
She’s a regular guest on That Real Estate Show (92.3KTAR), Real
Estate Straight Talk on (550KFYI) and Real Estate A to Z
(1510KFNN). Her degree in finance from Virginia Tech serves her
well to provide investors with a serious look at the market.

Tucson Main Meeting – Exceptional Networking
Think of it as speed networking. We will arrange the time so you
will maximize the number of people you meet and get to know.
Come with a problem to solve. Come to network with a purpose.
Odds are you will get the results you are looking for.

Phoenix Real Estate Club – The Best Real Estate Investing
Network Anywhere!
Haves & Wants, Structured Networking activities and the Market
Discussion all combine to make the Club an integral part of any
active investor’s month. Also, there will be a timely presentation or
discussion.

Prescott Main Meeting – The Mayor’s View – What’s Up
for Prescott?
In August 2015, the people of Prescott elected a true American
hero as their Mayor. At this meeting, Mayor Harry Oberg will
answer:

• What challenges is the City of Prescott facing?
• Are there regulatory changes that impact real estate development or
investing?

• What’s the status and progress in ensuring the needed water supply?
• What changes are underway for regulation of recovery homes in
Prescott?

• What exposure does Prescott have to public-service retirement
funds?

• How is the airport doing, and what are the growth plans?
• What is the news on economic development?
• What are local construction rates and population growth rates?
• Are there specific risks that investors should watch? (economic, reg-
ulatory, government, etc)

Phoenix Agenda
5:15 – Workshop
6:00 – Trade Show & Guest Orientation
6:45 – Main Meeting – Market Update & Featured Presentation
9:00 – Adjourn

Tucson Agenda:
5:15 – Open Networking
5:45 – Networking: Investor-to-Investor, I Have – I Want,

Tucson Market Discussion
7:15 – Main Meeting
8:30 – Adjourn

Prescott Agenda:
5:30 – Networking, “Haves and Wants” & Market Overview
6:00 – Main Meeting
7:15 – Adjourn

Phoenix Real Estate Club
5:30 – Open Networking
6:00 – Networking: Investor-to-Investor, I Have – I Want,

Market Discussion
7:30 – Main Meeting
8:30 – Adjourn

Monthly Meetings

“Helping Investors is our Passion”
BUY & HOLD SPECIALISTS

Dawn Kirkpatrick,
SFR, CLHMS, CNE

Chris Kirkpatrick,
CRS, ABR, CRIR, CSSN, CSSPE, e-Pro, SFR, RSPS

21040 N.Pima Road
Scottsdale,AZ 85255
Bus: (480) 585-0101

Chris’Cell: (480) 326-2454
chris.kirkpatrick@realtyexecutives.com

Dawn’s Cell: (480) 600-0010
dawnkirkpatrick@realtyexecutives.com

Let us help assist you in achieving your Real Estate Goals.We are Realtors® who are real estate
investors with experience and who specialize in BANK OWNED, SHORT SALE PROPERTIES, Buy &
Hold, and Landlording. Let us help you navigate through the complexities of SHORT SALES &
BANK OWNED PROPERTIES from our specialized training and hands on experience.

• Diamond Club Award
(Top 3%) - 2013, 2012

• Executive Club Award
(Top 10%) - 2013, 2012,
2011, 2010

• Silver Team Award - 2012
• Bronze Team Award - 2011
• Scottsdale Association of
Realtors Top Producer - 2012

• Top 1% of Agents in MLS -
1st Half 2013
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AZREIACalendarofEvents
Check www.azreia.org for the current schedule.

Q: I have a two part question for you: (1) Can I legally ask
on an application if an applicant is a medical marijuana
user? (2) If he is, can I legally refuse to rent to him?

A: Under fair housing, I do not believe you can ask a person
if he is using medical marijuana, as you are implicitly
asking if they are disabled. Further, the Medical
Marijuana Act strictly prohibits you from refusing to rent
to someone because he is a cardholder. Thus, I would
never ask an applicant if he is a card holder nor adopt a
prohibition against cardholders. The law, however, does
not say that you cannot prohibit its use on property.
There is an important distinction here: you are not
allowed to discriminate against someone solely because
they are a cardholder, but that doesn’t mean you have to
allow the use of medical marijuana on your property. The
person has an absolute right to live on your property, if he
otherwise qualifies, but you do not have to allow him to
use the drug on property. If you want to prohibit it on
property, you can use an addendum setting forth the
prohibition so there is no confusion about his rights.

Mark B. Zinman,Williams, Zinman & Parham P.C.

Information contained in this article is for informational purposes only and
should not be considered legal advice. You should always contact an
attorney for legal advice and not rely on information published here.

AZ.R.E.I.A., Inc. (the “Association”) does not: (1) render legal, tax, economic, or investment advice, (2) investigate its members, or (3) represent or warrant the quality of goods or
services provided by its members, the honesty, integrity, reliability, motives and/or resources of its members or their officers, directors, managers, employees, agents, and/or con-
tractors. Consult your legal counsel, accountant, and other advisors as to risks and legal, tax, economic, investment and other matters concerning real estate and other investments.
Members will comply with the Code of Ethics of the Association.
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Property Listings Complete listings online:
www.azreia.org

Note: All real estate advertising in this newsletter and on our website is subject to the Federal Fair Housing Act of 1968. Please visit
www.azreia.org for complete notice on fair housing and for additional information on each property listed.

car), the increased insurance and registration or repairs on my current
car. In my case, I used those savings to pay down other debt.

If you’ve been around AZREIA any length of time you know I am a
conservative investor. I approached the real estate part of my plan as a
long term vehicle. This strategy served me well. I am NOT saying what
I did is right for you. Your plan will dictate your path to success. By
having a plan and executing your plan, your behavior will change. For
most, it will give you the discipline to follow through.

How do you do it? The Lifeonaire session October 13 – 15th is
designed for you to complete the development of your plan during the
three days. You owe yourself the gift of taking three days out of your life
to make the rest of your life conform to your vision of what you want
your life to be. I sincerely hope that each of you will attend and I look
forward to seeing you there!

Smarter investing,
Alan Langston

Executive Director’s Message Continued from page 2

� � �
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AZREIAMonthlyMeetingsataGlance

Phoenix Workshop – Important Lease Provisions
Sure, you’ve been a landlord for years or maybe you are just starting out. It doesn’t matter what you know. All that matters is
what you don’t know and how it can hurt you.

Market Update with Alan Langston
The latest in trend analysis for the US, Arizona and Greater Phoenix including existing homes, new homes, foreclosures, REO,
short sales and traditional sales. This is must know information for the serious real estate investor.

Phoenix Main Meeting –Market Analysis with Tina Tamboer, Cromford Report
You must know your market. A major part of understanding your market is understanding the numbers and the trends.

Tucson Main Meeting – Exceptional Networking
Think of it as speed networking. We will arrange the time so you will maximize the number of people you meet and get to
know. Come with a problem to solve. Come to network with a purpose.

Phoenix Real Estate Club – The Best Real Estate Investing Networking Anywhere!
Haves & Wants, Structured Networking activities and the Market Discussion all combine to make the Club an integral part of
any active investor’s month. Also, there will be a timely presentation or discussion.

Prescott Meeting – The Mayor’s View – What’s Up for Prescott?
In August 2015, the people of Prescott elected a true American hero as their Mayor. At this meeting, Mayor Harry Oberg will
cover the challenges facing Prescott, water supply, economic development and much more.


