
Lifeonaire – What Is It?
A Lifeonaire is someone who is full of life. Many peo-
ple equate living life to the fullest with their financial
means to do so; they think that having more money
will automatically enhance their lives. At the root of a
desire for money is actually the desire for what people
think money will give them: a greater quality of life.
That focus typically results in the opposite of the goal,
causing people to funnel their energy into earning
more money rather than living an incredible life.
When someone is very “successful” in their career and
spending a lot of time making
a lot of money, often times
they never really get around to
experiencing the fullness of life
for which they are working so
hard. This is evidenced by the
broken families, damaged
friendships, forgotten hobbies
and interests, crumbling mar-
riages and troubled children
that result from neglect – all because their primary
focus is on being more financially successful.

The first step to becoming a Lifeonaire is to determine
what you want your life to look like. (Creating a
Lifeonaire vision) Believe it or not, 98% (or more) of
people don’t know specifically what they want their lives
to look like. Most everyone says they do, but very few
people have any amount of specificity to their answer,
nor have they taken the time to put it in writing.
Instead, what they know is that they don’t like the way it
currently is, and they mistakenly believe that more
money will be the solution. This first step is critical, since
your Lifeonaire vision will become the foundation that
subsequent actions will build upon.

Most people think of success this way: Start a business,
focus the majority of your on time making it grow finan-
cially, and then try to figure out how to live life in the
time leftover (if there is any). For a Lifeonaire, we do the
exact opposite; we spend our primary time on what’s
really important and then fit our business into the
remaining time. This means we must learn to design our
businesses to serve the life we want to live, rather than
serving our businesses, hoping that one day it will pro-
vide the freedom we so desire.

Many won’t admit that life didn’t quite turn out the way
they had hoped it would. Instead, they present a facade of

enjoying success, when deep inside they’re frustrated, tired
and feel like failures. Why are they frustrated? Because
they’ve been playing by all the rules our society dictates to
achieve success. The problem is they’re playing the wrong
game. Entrepreneurs tend to be the worst culprits since
most of them play the game of accumulating the most
wealth, yet don’t have a life. We have to get them to
change the rules.We teach them to set themselves up to
win by rewriting the rules they choose to live by.

I’ll let you in on a little secret…
In the end, most discover that
what they want is to experience
life and relationships. Currently
their mindset is that it takes
money to accomplish this, but
as they explore it further they
come to realize that it takes
time, which is the one thing
that most trade away in pursuit

of money. Here’s proof: When we ask people to tell us
the names of all the people they know personally (Notice
I said personally, not someone you read a book about or
heard about…) who are living the life according to the
way they want to live, most people can’t name a single
person. Many don’t know anyone who lives the lifestyle
they so strongly desire. Some may be able to name a few
friends or acquaintances that have a lot of money, but
very few can name people they know personally who are
truly free in every sense of the word. And yet, all of them
are following the same recipe for success that everyone
else around them is following.

The sad truth about the American Dream is that it is a
sham. It enslaves people. They pursue it thinking that it
is synonymous with life, but it results in trading away life
to attain and maintain the dream. We’ve sold ourselves
(our time and our freedom) for this dream that has no
power to give us the life we truly desire. To truly live life
to the fullest, we must replace the prison of debt with
the lifestyle of prosperity through simplicity. So, in
essence, a Lifeonaire event is about winning the game of
life. But in order to win the game, you must know not
only consciously choose the game you wish to play, you
must also write the rules. Most people are playing some-
one else’s game entirely, following rules they never wrote
or consciously agreed to in the first place. Take back
the game. And this time, win the right game.

“AZReal as it Gets”
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Phoenix Workshop – Creative Closings
Our market is constantly changing. Getting a deal done is taking more and more creativity. This means that the closings are getting
more and more complicated. This session will discuss the latest trends and what it takes to get a creative transaction closed.

Market Update with Alan Langston
The latest in trend analysis for the US, Arizona and Greater Phoenix including existing homes, new homes,
foreclosures, REO, short sales and traditional sales. This is must know information for the serious real estate
investor.

Phoenix & Tucson Main Meetings – Everyone Wants to Be A Millionaire, But What They Want is LIFE!
If you’ve ever wanted to quit your job, work less hours, travel the world, have the freedom to give a lot of money
to excellent causes you believe in, and absolutely love what you do every day, then DO NOT MISS this month’s
meeting.

Phoenix Real Estate Club – The Best Real Estate Investing Networking Anywhere! Haves & Wants,
Structured Networking activities and the Market Discussion all combine to make the Club an integral part of any
active investor’s month. Also, there will be a timely presentation and discussion on The International Buyer.

Prescott Meeting – Creative Investing Strategies: Lease Options and Buying “Subject To”
Great deals are harder to find. In today’s “retail market”, it pays for investors to get creative. How can good deals
be found, and structured in a profitable manner?
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New AZREIA Membership Plans – It Could Affect You
ExecutiveDirector’sMessage

We take extreme pride in keeping our AZREIA membership dues
low. Since AZREIA started in 2002, we have never raised our
Investor Member renewal dues of $149, Family Member of $50 or
Business Partner of $99. In January of this year, we began running
a promotion that actually reduced the cost of adding the Phoenix
Real Estate Club to your AZRIA membership by $56! That’s quite
a record over 14 years!

Beginning September 1, 2016, in order to reflect the value we
provide to our members and guests and recognize the cost increase
associated with the improved value, we are making a slight
restructuring of our membership plans.

The new AZREIA Plus Membership includes the Phoenix Real
Estate Club membership and full access to all AZREIA Subgroups.
The annual renewal dues are $189 and while slightly higher than
the promotional rate, it is still $36 less than the previous dues
when adding the Phoenix Real Estate Club. This change removes
the “promotional” aspect of the substantially reduced Phoenix Real
Estate Club membership and acknowledges the significant value
the Phoenix Real Estate Club and AZREIA subgroups provide our
members. If your membership currently includes the Phoenix

Real Estate Club, you will automatically be upgraded to the Plus
membership and the small adjustment will not take place until
your next renewal. Remember, there may still be a small cash only
fee to the facilitators to reimburse them for any refreshments provided.

AZREIA Investor Membership renewal remains at $149. The
difference is AZREIA Subgroup attendance is no longer included.
The additional add-on memberships for family members and
business partners remain unchanged.

Let me explain why. AZREIA Subgroups have always been a
benefit of membership and membership is required to attend.
With the high demand for “mentors”, the value of subgroups has
increased considerably – where else can you be surrounded by
knowledge, expertise and commitment to an association and where
there is a setting for sharing ideas and meeting like-minded
investors than in these subgroup settings. Unfortunately, some
non-members figured out they could just attend subgroup
meetings and never join the Association. Obviously, this is unfair
to AZREIA members who acknowledge the value of Association
membership and the benefits that come with it.

__________________________________________________________________________________________Continued on page 11
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Property Listings Complete listings online:
www.azreia.org

Note: All real estate advertising in this newsletter and on our website is subject to the Federal Fair Housing Act of 1968. Please visit
www.azreia.org for complete notice on fair housing and for additional information on each property listed.

With the AZREIA Plus Membership and new membership cards
our Subgroup Facilitators will be able to easily identify members
who have subgroup privileges. Also, with about 20% of AZREIA
members attending subgroups, it seemed appropriate that those
who find importance in this benefit have the ability to use it while
not increasing dues for those who do not.

AZREIA has tremendous benefits including our subgroups and the
value of membership has never been higher. Thank you for
supporting AZREIA. If you have any questions about your
membership, please give us a call at 480-990-7092 and either a
member of the staff or I will be happy to help.

Alan Langston
Executive Director

Executive Director’s Message Continued from page 2

� � �
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New and old landlords alike often think
that any money in their pocket is better
than none. While this mentality does
make logical sense, it contradicts Arizona
law and can cause problems for landlords.
Remember, whenever accepting a partial
payment from a tenant, be sure to get a
written agreement, signed by the tenant
acknowledging when the balance of the
rent is going to be paid. If you don’t, it
could just end up costing you more
money.

Let’s start with the basic rule: A
landlord does not have to
accept an offer of a partial
payment from their tenant.
However, many landlords want
to work with their tenants to
avoid not getting any money.
They would rather take half,
than nothing. Under A.R.S. §
33-1371, a landlord that
accepts a partial payment is
prohibited from proceeding
with an eviction in that month
unless they obtained a written
payment plan signed by the
tenant. This does not mean
that a landlord has to accept a
partial payment. A landlord
always has the right to refuse
money unless it is the full
amount. This statute simply
states that if a landlord chooses
to accept a partial payment,
they must get a written
payment plan outlining the
parties’ rights if they plan on
proceeding with an eviction.

This is very important because it is a well-
known law amongst tenants. Many
tenants try to give their landlord a small
payment, maybe $100, and lie about
paying the balance. If that money is
accepted by the landlord, and no
agreement is signed, the landlord cannot
pursue an eviction that month, even if the
full rental amount is $1,500.00. While a
landlord can serve the tenant the next
month and pursue an eviction, in such a
scenario, the tenant effectively gets to live
in the property for two months, for the
cost of $100.

It is because of this that I am always
concerned when clients tell me that they
permit their tenants to make direct
deposits into the landlord’s bank account.
While this sounds great because it saves
time and confusion, it completely shifts all
control over to the tenant. A tenant can
deposit $1.00 into the landlord’s account,
and the landlord has no control over

accepting it. In such cases, we tell
landlord’s to immediately send a certified
letter saying that the funds are being
rejected as a partial payment and will be
returned once the funds clear. This, of
course, requires that a landlord vigilantly
track their bank account to ensure that
there are no incorrect payments.

A better method would be to use a banking
system that requires the landlord to
approve the funds before money is
deposited. For example, certain banks have
a feature in which a mobile app can be
used to send funds. Before the funds are
actually deposited into the landlord’s
account, they have to be reviewed and
accepted by the landlord. This ensures that
landlords get the full rent and late fees they
are entitled to. Alternatively, there are
third party vendors that offer a similar
feature. It doesn’t matter how a landlord
sets up rent payments, a landlord just
needs to make sure she retains control.

AZREIAAdvantage:LegalExpert
Partial Payments – What’s the Problem?

Mark B. Zinman,
Attorney

Williams, Zinman
& Parham P.C.

(480) 994-4732
www.wzplegal.comby

Mark Zinman

(480) 994-4732 • www.wzplegal.com
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AZREIACalendarofEvents
Check www.azreia.org for the current schedule.

Q: I have a tenant who obtained an Order of Protection
against a person who doesn’t live on property. She is now
claiming that she can get out of her lease as a victim of
domestic violence, but they never lived together. Is she
right? What do I have to do?

A: Yes, she can likely terminate her lease as long as she pays
rent through the time she vacates and provides you
sufficient documentation verifying what she is telling you.
A.R.S. §33-1318 says a victim of domestic violence can
terminate their lease. “Domestic violence” is specifically
defined in A.R.S. §13-3601, and is based upon the
parties’ relationship. For example, they never have to have
lived together – there can still be domestic violence if they
previously have had a romantic or sexual relationship or if
they have a child in common. Further, a judge must find
that domestic violence exists before they can grant an
Order of Protection. Therefore, if the person has an
Order of Protection, they are already deemed to be a
victim of domestic violence and most likely going to
qualify to be released from their lease.

Mark B. Zinman,Williams, Zinman & Parham P.C.

Information contained in this article is for informational purposes only and
should not be considered legal advice. You should always contact an
attorney for legal advice and not rely on information published here.

AZ.R.E.I.A., Inc. (the “Association”) does not: (1) render legal, tax, economic, or investment advice, (2) investigate its members, or (3) represent or warrant the quality of goods or
services provided by its members, the honesty, integrity, reliability, motives and/or resources of its members or their officers, directors, managers, employees, agents, and/or con-
tractors. Consult your legal counsel, accountant, and other advisors as to risks and legal, tax, economic, investment and other matters concerning real estate and other investments.
Members will comply with the Code of Ethics of the Association.
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Things to know on VA Appraisals
When do you have to consider the home
as a New Construction and meet all the
requirements?
• Less than 1 year old or

• Never been owner occupied. If any of
these apply you will need to verify that
the Builder is Approved – Provide
Builder ID # to the Appraiser at time
of request.

What is required if the property is a
Condo?
• Do NOT order Appraisal until con-

firmed Condo Project is Approved by
VA

• If not approved loan is not eligible for
guaranty until Approval of the project
is complete.

What is required to provide the Appraiser
within 1 business day of ordering the
Appraisal?
• A fully executed purchase contract and

all addendums.

How long is the Termite Report good for?
• 90 days from the date of inspection.

What if you know that there are repairs to
be done to the roof?
• 2 year Roof Certification will not work

for repairs the seller must agree to
repair or replace the roof.

What is required if you know the property
is not on public water and/or sewage?
• You must verify if it can be hooked up

to public water/sewage and it must be
done whenever possible.

• Community Water – provide Approved
by the State Health Authority.

• Shared Well
o Need signed agreement
o Permanent easement
o Well Cert verifying the quality and

quantity
• Septic

o Septic Certification

Changes to Student Loan debt on
certain loans
For all student loans that aren’t in defer-
ment or forbearance, the lender may use
actual documented payment.
• The actual documented payment may

be obtained from the credit report as
long as the payment is greater than $0.
Documentation from the student loan
lender must be provided if the actual
payment is $0.

• If in defer-
ment or
forbearance
where the pay-
ment currently
made cannot
be document-
ed or verified,
1% of the out-
standing
balance must
be utilized for
qualifying pur-
poses.

• If monthly
payment is a
result of par-
ticipating in
the Income
Based
Repayment
(IBR) pro-
gram, the
current pay-
ment may be
utilized regard-
less of the
number of
months
remaining.

Quick Tips:
1. Be aware that you will be asked to get

most of your financial documents
2. Pre-Qualifications take between a few

hours to a few days depending on the
borrower and borrower cooperation in
gathering documents, investors with
multiple business and properties usually
take longer

3. Be diligent in gathering your docu-
ments, don’t be lazy and drag it out!

4. Don’t get mad at your Loan Officer, it’s
not his fault.

5. Let go of the past, we are not in 2007
anymore.

“Growing our business, one satisfied
customer at a time.”

Andrew Augustyniak
Licensed Mortgage
Loan Originator

Peoples Mortgage Co.
2500 S Power Rd.
Bldg. 11, Ste. 225-2
Mesa, AZ 85209

Phone: 480-735-4095
EFAX: 480-882-0877

by
Andrew Augustyniak

AZREIAAdvantage: LendingExpert
Different Situations for Every Borrower
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AZREIA Phoenix Meeting AZREIA Tucson Meeting
Monday, September 12 Tuesday, September 13
Celebrity Theatre Tucson Assoc. of Realtors

AZREIA Prescott Meeting Phoenix Real Estate Club
Tuesday, September 6 Tuesday, September 27
Yavapai Title 24th St. Conference Center

Everyone says they want to be a millionaire, but what they want is
LIFE! I want you to stop everything you’re doing right now and sched-
ule September 12th on your calendar, the 13th in Tucson. On this date
at 7:30 PM, special guest Shaun McCloskey will be presenting what’s
likely to be the most life changing 90 minutes of your entire life!

Phoenix Workshop – Creative Closings
Our market is constantly changing. Getting a deal done is taking more and
more creativity. This means that the closings are getting more and more compli-
cated. This session will discuss the latest trends and what it takes to get a
creative transaction closed. If you are completing creative deals like subject- to,
lease options, or seller financing or looking to double close or do a simultaneous
close or complete a wholesale transaction, do not miss this informative session.
It will probably save you a lot of trouble when it comes time to close the deal.

Market Update with Alan Langston
The latest in trend analysis for the US, Arizona and Greater Phoenix includ-
ing existing homes, new homes, foreclosures, REO, short sales and traditional
sales. Also, a complete analysis of the economic condition of Greater Phoenix
with trend analysis of employment data, bankruptcies and current events
shaping the real estate investing market. This is must know information for
the serious real estate investor.

Phoenix & Tucson Meetings – Everyone Says They Want To
Be A Millionaire, But What They Want is Life!
If you’ve ever wanted to quit your job, work less hours, travel the world, have the
freedom to give a lot of money to excellent causes you believe in and absolutely
love what you do every day, then DONOTMISS this month’s meeting.
At this meeting, you’ll learn:
• The Four Stages to Financial Prosperity: Why most people are missing at

least two of these four stages while simultaneously pursuing financial suc-
cess in the wrong order. Miss any one of these and you are setting yourself
up for complete failure.

• How to run an insanely profitable real estate business doing as little as
three real estate transactions per year. The number one reason people
don’t feel the freedom in their business they so strongly desire. (99.0% of
investors are doing this WRONG!)

• How to run a 100% debt free real estate investing business. And when I
say debt free, I’m even talking about rental properties. Yes, it is totally
possible to own a 100% free and clear rental property portfolio of a dozen
or more properties in less than 12 months!

• How to use real estate investing as a tool to eliminate all debts and owe
nothing to no one! EVER!

• Why the “good debt, bad debt” theory is a bold faced lie and what you
can do to avoid spending a single dollar on interest ever again.

• Why using debt as a tax write-off strategy is the dumbest thing you could
possibly do. (Why would you ever spend $1.00 on interest payments to
save only $.33 cents in taxes?)

• Why working more than 4-5 hours per day will actually produce LESS
income for you this year and we’ll teach you the specific strategies used
for getting there fast - not someday when and if you ever retire.

Take some time to join us at what will be the most important real estate
investing 90 minutes of your life. Yeah, it’s that important.

Phoenix Real Estate Club – The Best Real Estate Investing
Network Anywhere!
Haves &Wants, Structured Networking activities and the Market Discussion
all combine to make the Club an integral part of any active investor’s month.
Also, there will be a timely presentation and discussion on The International
Buyer.

Prescott Main Meeting – Creative Investing Strategies:
Lease Options and Buying “Subject To”
Great deals are harder to find. In today’s “retail market,” it pays for investors
to get creative. How can good deals be found, and structured in a profitable
manner? Dean Edelson, owner of Elysium Investment Group, has been
investing in the Verde and Prescott Valley areas – from Sedona to Paulden –
for 15 years. He’s an authority on lease options, subject to, wraps, and cre-
ative financing. Dean has also negotiated over 500 short sales.

Phoenix Agenda
5:15 – Workshop
6:00 – Trade Show & Guest Orientation
6:45 – Main Meeting – Market Update & Featured Presentation
9:00 – Adjourn

Tucson Agenda:
5:15 – Open Networking
5:45 – Networking: Investor-to-Investor, I Have – I Want,

Tucson Market Discussion
7:15 – Main Meeting
8:30 – Adjourn

Prescott Agenda:
5:30 – Networking, “Haves and Wants” & Market Overview
6:00 – Main Meeting
7:15 – Adjourn

Phoenix Real Estate Club
5:30 – Open Networking
6:00 – Networking: Investor-to-Investor, I Have – I Want,

Market Discussion
7:30 – Main Meeting
8:30 – Adjourn

Monthly Meetings

“Helping Investors is our Passion”
BUY & HOLD SPECIALISTS

Dawn Kirkpatrick,
SFR, CLHMS, CNE

Chris Kirkpatrick,
CRS, ABR, CRIR, CSSN, CSSPE, e-Pro, SFR, RSPS

21040 N. Pima Road
Scottsdale, AZ 85255
Bus: (480) 585-0101

Chris’ Cell: (480) 326-2454
chris.kirkpatrick@realtyexecutives.com

Dawn’s Cell: (480) 600-0010
dawnkirkpatrick@realtyexecutives.com

Let us help assist you in achieving your Real Estate Goals. We are Realtors® who are real estate
investors with experience and who specialize in BANK OWNED, SHORT SALE PROPERTIES, Buy &
Hold, and Landlording. Let us help you navigate through the complexities of SHORT SALES &
BANK OWNED PROPERTIES from our specialized training and hands on experience.

• Diamond Club Award
(Top 3%) - 2013, 2012

• Executive Club Award
(Top 10%) - 2013, 2012,
2011, 2010

• Silver Team Award - 2012
• Bronze Team Award - 2011
• Scottsdale Association of

Realtors Top Producer - 2012
• Top 1% of Agents in MLS -

1st Half 2013
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Ever wonder why
over a quarter of the
people on the
Forbes list of 400
wealthiest
Americans invest in
real estate and real
estate related busi-
nesses, as a major
component of their

portfolios? Do you know that every month billions of dollars are
leaving traditional IRA’s in lieu of investing in real estate? What
are we talking about? It is the Buy and Hold investment strategy.

*The basics of real estate investing are fairly easy to figure out*;
• Buy the property for less than you can sell it for-equity.
• Use as much of other people’s money (The principle of

LEVERAGE is what the rest of this article is about.)
• Make sure that the property pays for itself.
• Take maximum advantage of the tax laws.

Leveraging is like a double shot of espresso for your investment.
You get to use other people’s money to your advantage. You can’t
leverage your mutual fund or your Apple stock, but you can lever-
age real estate. In the example below if you invested the $38,250
into a standard investment vehicle you may get a 4-6% Return on
Investment-ROI. Given the last couple of years this is on the high
side. But look at what happens to that same $38,250 when it’s
invested and leveraged in real estate.

**List Price $170,000
Discount Price 10% $ 17,000
Purchase Price $ 153,000
25 % Down $ 38,250
30-year mortgage $ 114,750
Annual cash flow $ 1,200
Annual Debt Reduc. $ 1,179

1st Year ROI
Annual Debt Reduction $ 1,179 = 3.1%
Annual Cash Flow $ 1,200 = 3.1%
Annual Appreciation 4.4% $ 7,480 = 19.5%
TOTAL ROI 25.7%

There are other advantages that are not covered in this is example
that pushes the ROI well over 40%. The TAX CODE. Guess who
is your best friend in this investment? Uncle Sam! For once you
get to use the tax code to your advantage with write offs, i.e. inter-
est, depreciation, as well as other write offs. More on this in future
articles.

One last look at this example, your investment of $38,250 grew
over $7,480 in a year. This speaks to the power of leveraging. Jean
Folger put it best, in her 2015 article published in Investopedia,
“As a general rule, the less cash you put into a real estate deal and
the more you mortgage, the greater your ROI will be.”

The final take away, in this example, is getting into the right posi-
tion at the start. We just watched the Olympics and every sprinter
took their time getting into the blocks. A sprinter will tell you that
the race is usually won or lost at the start. Where am I going with
this? It all starts with getting the right property, a property with
equity. You can do this with our exclusive software, The
SmartMap, that analyzes 100’s properties to find which properties
have equity and make your investment worth money at the start!

_________________

*Complete Real-Estate Investing Guidebook
** The book HOLD How to find buy, and rent houses for wealth

AZREIAAdvantage:TheRealEstate InvestmentSpecialists
New and Buy & Hold Leveraging

Andy Myers

The Equity Finders/
Realty One Group

Cell (480) 688-4020
Office (480) 699-3400

2141 E. Broadway, Ste 101
Tempe, AZ 85282

TheEquityFinders.com
by

Andy Myers
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Real estate investors come in two pri-
mary categories, passive and active.
Passive investors are busy, don’t want to
be bothered with the work associated
with obtaining the desired return and
their eyes light up when they hear the
words “mailbox money.” Active
investors are the complete opposite.
They have a passion for getting their
hands dirty and prioritize their schedule
to ensure they can be personally involved
in all of the activity that is required to
produce the projected profits of the deal.
Their eyes light up when they gain the
satisfaction of knowing their direct labor
eliminated “unnecessary” expenses which
led to an increase in investment yield.
Regardless of which camp you feel you
belong to, both types of real estate
investors love learning they can direct
their retirement savings into direct
investments in real estate.

Once you are fortunate enough to have
been told the truth about the fact that
your retirement plan isn’t limited to
stock market based options, there is typi-
cally a long list of questions regarding
how Self-Directed IRAs work, which
serve to help evaluate whether or not
having a Real Estate IRA make sense for
you and your family. For active
investors, however, the news that any
amount of sweat equity activity is pro-
hibited from being performed on IRA
owned property can quickly create a neg-
ative reaction towards Self-Directed
IRAs. “Why would I open a Self-
Directed IRA if I can’t do any of the
work on the property myself?”
Obviously, the validity of the answer
that follows that question varies based
on whether or not the active investor is

willing to accept and engage in real
estate investment strategies that can pro-
duce the desired ROI without them
performing the sweat equity.

If you are an active real estate investor
that can’t get comfortable with any other
method of investing in properties that
don’t involve your direct labor, then a
Self-Directed IRA is not for you. If you
are an active real estate investor and can
be open to allowable strategies that can
be executed without violating the pro-
hibited transaction IRA rules, a
Self-Directed IRA could be a great vehi-
cle for you to enjoy tax-favored
investment return within the asset class
that you love, understand and feel most
confident in. The reality is there are
plenty of ways to still be an active real
estate IRA investor. You can still identi-
fy the deals, select the people that will
perform the labor to improve the prop-
erty and you can oversee the work they
are performing. As long as the individu-
als and/or companies you select to do
the work are not defined as “related par-
ties” to your IRA under Internal Code
Section 4975, you don’t even have to pay
them for the work they do. That’s right!
The IRA rules and regulations don’t
force you to pay someone to do the
work. The rules simply preclude your
IRA from engaging in any transaction
(direct or indirect) with anyone or any-
thing considered a related or disqualified
party to your IRA, hence creating a “self-
dealing” transaction. Since you, the IRA
account holder, are considered a related
party to your IRA, you personally can-
not perform the sweat equity on your
IRA owned properties but a non-related
party can.

So if the only thing keeping you from
embracing a Self-Directed IRA investing
in real estate is the sweat equity limita-
tion, I hope that you contact us and
learn how you can stay within the rules
and maximize your IRA’s performance
through real estate investing.

For more information about Real
Estate IRAs, please visit:
www.VantageIRAs.com/AZREIA

Sweat Equity Is Not Allowed with Real
Estate IRAs

J.P. Dahdah
Chief Executive Officer

Vantage Self-Directed
Retirement Plans

www.VantageIRAs.com/AZREIA

20860 N. Tatum Blvd. #240
Phoenix, AZ 85050

Phone (480) 306-8404
Fax (480) 306-8408

by
J.P. Dahdah
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When looking for investment properties,
you need to be able to determine the
potential value of the property. You can do
this in one of three ways.

First is Comparable Sales. One way to
determine the value of your property (if it
is a single-family or multifamily with fewer
than 5 units) is to look at recently sold
properties that are similar to and near the
property you have. Once you see how
much those properties have sold for, you

are then able to determine how much
yours could go for as well. A skilled
appraiser will typically have many years of
experience but you can do the same thing
if you go to the county courthouse and
compile the records yourself or you can
choose to work with a realtor who can
provide this information to you as well.
You can also get a rough estimate on this
property on websites like Zillow.com by
just typing in the address of the property.
The last step would be compensation for
any differences of the properties like lack
of pool, garage, fireplace.

Second is the Replacement Cost. Although
comps are much more popular, another
way of determining the value of a property
is by estimating what it would cost to re-
create the same property in the same area.
If you’re experienced at estimating build-
ing costs accurately and are aware of the

current cost of building materials and sup-
plies, the replacement cost may be the one
which you will want to use. However, if
this does not sound like you, you could
get a general contractor over to estimate
the costs for you and then you can to take
in the depreciation of your property.

Third is the Income Valuation Method.
This method is used for commercial prop-
erties or residential properties with more
than 5 units. First, determine what the
gross income is for the property and then
subtract all expenses. Multiply that by a
factor of ten. The resulting number is
about what your property is worth.

Simple. And just like that you are able to
determine your property’s worth and pre-
vent overpaying for your property. Use
these methods and you may find yourself
turning average returns into explosive
profits.

AZREIAAdvantage:PropertyManagementExpert
How Much is Your Investment Worth?

Sydney Olson

Caldwell
Property Solutions

2500 S Power Rd, 218
Mesa AZ 85209

Direct: 928.243.6980
sydney@caldwellaz.com

by
Sydney Olson
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A 1031 Exchange is a great tool for selling
and buying an Investment Property. It helps
avoid capital gains on proceeds and limits
the immediate tax liability of the seller. The
common notion is a 1031 Exchange
“exempts” a seller from any payment of tax
and thus reporting is not necessary.

However, an exchange really only defers the
taxes owed. Per the IRS, “Gain deferred in a
like-kind exchange under IRC Section 1031
is tax-deferred, but it is not tax-free.” More
importantly for a settlement agent, an
exchange transaction is not exempt from

IRS reporting. A 1099-S and Form
8824 must still be filed, reporting the trans-
fer to the IRS.

In order to report the transfer the seller
must complete the Substitute 1099-S form
and Form 8824. On Form 1099-S, the sell-
er should mark the “Exchange” box and
enter “$0” for the gross proceeds unless the
seller is receiving “boot.” (explained below)
Form 8824 not only reports that the taxpay-
er performed a 1031 exchange, but It also
verifies the date the relinquished property
transferred, the date the replacement proper-
ty was identified and the date the
replacement property was acquired.

Taxpayers can have two kinds of “Boot.”
Regular “boot” occurs when a seller receives
part of the proceeds from the relinquished
property and does not reinvest in the
exchange to purchase the replacement prop-
erty. The seller should reflect the amount of
“boot” in the gross proceeds box while still

checking the exchange box. The other type
of boot is mortgage boot or debt relief. This
occurs when the taxpayer does not assume
the same amount of debt on the replace-
ment property. Mortgage boot is taxable
and is taxed as if the taxpayer received cash.

Reporting a sale to the IRS only alerts the
IRS a transfer occurred. Whether taxes are
due or not due is between the seller and the
IRS when the seller files their tax return.
Failing to report a non-exempt sale is subject
to an IRS penalty of up to $10,000 per
instance for intentional disregard.

Our Investor Division at Chicago Title is
full of the resources needed to help you
through any type of transaction. We have
the knowledge and expertise to put your
mind at ease when it comes to buying and
selling property! Call us today with any
questions you may have or log onto our
website at www.chicagotitlearizona.com and
click on Investors for more information.

AZREIAAdvantage:TitleExpert
1099-S Reporting of Tax Deferred Exchanges

Dianna Jackman
Vice President/

Escrow Operations Mgr.

Chicago Title Agency
14200 N. Northsight

Blvd., Suite 100
Scottsdale, AZ 85260

Phone: 480-998-9298
FAX: 480-998-9307
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