
To the New Investor: Get in the Game!
Successful Investors Enjoying Current Cycle!

by Alan Langston

If you are new to investing, here’s the good news. In a
short period of time you can, and should, no longer
be considered a new investor in real estate. Our expe-
rienced members are enjoying a nice cycle in their
real estate investing. What I mean is that at some
point we are all new to this. Those who put a plan in
place and executed on their plan are very likely enjoy-
ing this current cycle. Let me describe this current
real estate investing environment from the perspective
of an experienced, successful
investor in all three of the pri-
mary investment strategies.

Rental Property
(Buy & Hold)
These investors are currently
enjoying rising rents and
increasing equity. Rents have
been rising quite quickly for
the past three years (up 18%) and many projections
have this trend continuing well out into the future.
Many investors added to their rental portfolio during

the bottom of the price cycle up to and including the
present, significantly increasing their equity over that
period of time. Current market conditions indicate
this trend will continue, as well. Currently there is
high demand for rental property. Current economic
indicators and market conditions fuel the belief that
demand will remain elevated and supply somewhat
constrained adding to the predictions of rising rents
and increasing equity. Don’t forget that the debt

service is being paid down
each month by the renter
further increasing the equity
and adding to the investor’s
net worth. Now, it won’t
always be this good. At some
point we will go through a
time of stagnant to possibly
decreasing rents and leveling
property values. Buy & Hold

investors are rarely affected immediately by market
cycles as they are holding for the long term.

Rehabbing & Retailing (Fix & Flip)
This strategy is much more dependent on current and
close-in market conditions. Fix & Flip investors are
currently enjoying a cycle of very manageable risk and
a stable outlook of increasing price. Volume is
increasing as demand remains strong. While supply is
somewhat constrained, investors with proven, active
marketing programs are keeping their pipeline full of
deals. Those with weaker marketing or a complete
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AZREIA is Rehabbing Another Home
ExecutiveDirector’sMessage

� � �

“Helping Investors is our Passion”
BUY & HOLD SPECIALISTS

Dawn Kirkpatrick,
SFR, CLHMS, CNE

Chris Kirkpatrick,
CRS, ABR, CRIR, CSSN, CSSPE, e-Pro, SFR, RSPS

21040 N.Pima Road
Scottsdale,AZ 85255
Bus: (480) 585-0101

Chris’Cell: (480) 326-2454
chris.kirkpatrick@realtyexecutives.com

Dawn’s Cell: (480) 600-0010
dawnkirkpatrick@realtyexecutives.com

Let us help assist you in achieving your Real Estate Goals.We are Realtors® who are real estate
investors with experience and who specialize in BANK OWNED, SHORT SALE PROPERTIES, Buy &
Hold, and Landlording. Let us help you navigate through the complexities of SHORT SALES &
BANK OWNED PROPERTIES from our specialized training and hands on experience.

• Diamond Club Award
(Top 3%) - 2013, 2012

• Executive Club Award
(Top 10%) - 2013, 2012,
2011, 2010

• Silver Team Award - 2012
• Bronze Team Award - 2011
• Scottsdale Association of
Realtors Top Producer - 2012

• Top 1% of Agents in MLS -
1st Half 2013

On Friday, March 18th, AZREIA has a build day scheduled with
Habitat for Humanity Central Arizona for another rehab home for
a very deserving family. This home rehab project is being directly
funded by the generosity of AZREIA members
and other organizations. As an AZREIA
sponsored home, you have an opportunity to
volunteer to work on the rehab. From
experience, I can tell you it is personally very
fulfilling. It can also give you a chance to work
on some of your physical rehab skills. If you
would like to volunteer, please contact Micaela
R. Cheatham, Habitat for Humanity Central
Arizona, at 602-262-8661 x201 or
Micaela@habitatcaz.org.

Here is a little information about the family
you are helping.
Niyonkuru and Jeannette Sylvestre were born
and raised in Rwanda, a small landlocked country in East Africa,
before moving to the United States over nine years ago after being
refugees in Tanzania. English and the official language of Rwanda,
Kirundi, are spoken at home. The Sylvestre family reside in an
overcrowded two-bedroom, one-bathroom apartment in Glendale.

They dislike the lack of privacy, the overcrowded living space, the
costly repairs their landlord requires them to pay and they do not
have a playground in their neighborhood for the kids to play.

After growing into a family of five and a
desire to provide their children with
stability and a place to call their own,
the couple decided it was time to seek
homeownership.
Niyonkuru has been working over 10
years as a butcher at a meat processing
company and Jeannette is a homemaker
to their nine-year-old son, Niyitunga,
six-year-old daughter, Annette, and two-
year-old daughter, Shay. The Sylvestre
family appreciates the time they have
together. They take pleasure in attending
church on Sundays, riding bikes in the

neighborhood and visiting friends. Through hard work,
determination and the grace of God, the Sylvestre family has
overcome adversity and maintained their positive outlook on the
future. The family is grateful to their sponsors and Habitat for
Humanity for partnering with them on their journey to
homeownership.

Thank you to all members who have given generously to
AZREIA’s Habitat account. The next step is to help with the
actual rehab. This opportunity is open to all members regardless
of any financial contribution. I trust you will consider giving back
to your chosen industry by volunteering for this rehab project.
Consider adding Habitat for Humanity Central Arizona to your
charitable giving. It goes to a great cause and counts as a tax
credit. Be sure to put AZREIA house on your memo line.

Smarter investing,
Alan Langston
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Be aware that you will be asked

Hope the year is off to a great first quarter
for everyone. With the new administration,
it will be interesting to see how they tackle
Dodd-Frank which has been regulating us
to our core since the meltdown. This
month’s article touches on some different
topics, enjoy!

How do we treat garnishments on
Conventional loans?
All garnishments with more than 10
months remaining must be included in the
borrower’s recurring monthly debt obliga-
tions for qualifying purposes. Prior to this
time these had to be paid in full but now
they are considering them as recurring
monthly debt.

Important things to know about
large deposits and earnest money
on FHA loans:
Q: What is the definition of large deposit?
A: Recently opened accounts (within 60
days) and recent individual deposits
that exceed 1% of the adjusted value,
the mortgagee must document the
deposits and confirm that no new debt
was incurred to obtain part, or all, of
the minimum required investment.

Q: The sales price of the home is
$150,000.00 and our EMD is
$1500.00… what is required with
total?

A: Nothing, as the EMD does not exceed
1% of the sales price.

Q: When reviewing the donor’s bank state-
ment and there are deposits that exceed
1% of the purchase price, what is

required?
A: The donor must provide a letter of
explanation and documentation to sup-
port the deposits; or letter of
explanation and subtract the funds
from donor’s funds available to give and
if sufficient funds are remaining to gift
okay to proceed.

Q: What if the funds for closing are com-
ing from a business bank account, are
we required to document deposits?

A: On Schedule C Income, the business
bank accounts are considered their own
funds and the exceed 1% applies. On
Corporations, the borrower must be
100% owner of the business and a cash
flow analysis of the business would be
required. A letter of explanation would
be required on all deposits that exceed

1%, and additional documentation
could be required.

Q: When are we required to document
the earnest money deposit?

A: The lender must verify/document the
deposit amount and source of funds if
the amount of the earnest money
deposit exceeds 1% of the sales price.
We do this by obtaining a copy of the
borrower’s canceled check, receipt from
title, or a VOD/Bank Statement show-
ing that at the time of the deposit the
average balance was sufficient to cover
the EMD at the time of the deposit.

Please note on a manual underwrite the
underwriter may require a copy of the
EMD / Receipt even if 1% or under to
verify that the funds are from an
eligible source.

Andrew Augustyniak
Licensed Mortgage
Loan Originator

Peoples Mortgage Co.
2500 S Power Rd.
Bldg. 11, Ste. 225-2
Mesa, AZ 85209

Phone: 480-735-4095
EFAX: 480-882-0877

by
Andrew Augustyniak

AZREIAAdvantage: LendingExpert
Random Fun Facts of Lending
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So, are you leaving the proverbial cheese
on the table? Did you make as much on
your last flip, as you should have? What is
the difference between the two scenarios
below? Winner gets a free box of popcorn
at the next AZREIA Meeting! Andy’s buy-
ing.

The difference is adding 850 square feet. It
is a $240,000 difference!! We are seeing a
lot of this activity in the Arcadia/North
Central Phoenix/Scottsdale area. So how
do you know if you can add square
footage? If you’re using the right system, it
will tell you the best square footage to add
to get you the best return.

Typically, you can add square footage up
to 40% coverage of the lot size. But, you
should error on the safe side and figure
around 30%. The satellite view is critical
to see the layout of the property and see if
you can add to the existing structure.
Remember, you have restrictions; ease-
ments, lot lines, pools, etc. So, viewing the
property to see if an addition makes sense,
will save you a lot of heartache later.

Let’s say the lot size is 20,000 square feet
and the existing house is 1,500 square feet.
Should you really build an additional
4,500 square feet? No, this is where you
must go back to the basics of comping and
see what the comps are telling you about
the size of home the area will support. You
need to comp properties with higher
square footage and then determine the best
AVR.

Next, you must calculate the two types of
renovation costs. This first, and most

expensive, is the cost for the addition. This
is running around $95.00-$105.00 per
square foot. The second cost is the price to
renovate the existing structure. Using the
example above; 850 x $100.00 sq. ft. =
$85,000. The existing structure is 1,662 x
$30.00 sq. ft. = $50,000. Total rehab of
$135,000, which will still net you a nice
profit of $173,000! A lot better than
$65,000, without adding square footage.

Finally, having a system that can find the
“Highest and Best” addition of square
footage, will help you determine if adding
to the existing structure will increase your
bottom line. That is one of the gems of
our Exclusive SmartMap Technology that
we use every day to find our Clients the
Real Deals, here at
TheEquityFinders.com.

AZREIAAdvantage:TheRealEstate InvestmentSpecialists
Comping 101 – Adding Value

Andy Myers

The Equity Finders/
Realty One Group

Cell (480) 688-4020
Office (480) 699-3400
2141 E. Broadway, Ste 101
Tempe, AZ 85282

TheEquityFinders.com
by

Andy Myers
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Here are a few tips to help make sure your
transaction with Chicago Title goes
smoothly!

The Purchase Contract must be fully
executed with both buyer and seller names,
both Realtor names and companies, addresses
for all parties, contact phone numbers and
email address for Realtors.

The Purchase Contract must be legible since
this is Escrow’s main source of information.
Provide to the Escrow Officer all contact

information for the buyer and seller. Email
addresses, phone numbers and mailing
addresses. The Escrow Officer will need this
information to order HOA information,
obtain payoff information, and for
scheduling purposes.

Is a Power of Attorney needed? If so, make
sure the client has the original or it has been
recorded. Have Escrow or Title review it as
soon as possible to confirm that form, dates
and notary are correct.

Are the buyers or sellers out of state? Let the
Closer know early to allow adequate time for
delivery of documents.

Are the buyers or sellers out of the country?
If so, the client must have the documents
notarized at an American Consulate or
Embassy.

If any divorces, deaths or trusts appear on the
title, we will need copies of divorce decrees,

death certificates or trust agreements (not
necessarily available through public record).
If the property is a condominium or PUD,
please furnish Escrow with the name and
address of the Homeowner’s Association.
Are there any specific or special needs of your
buyer or seller? The Escrow Officer can help
you with schedules, physical limitations or
other needs.

Is the buyer receiving a home-buyer’s
warranty? If so, let the Escrow Officer know
who is ordering it and who is paying for it.

Request a copy of the Preliminary Title
Report and review it!

As the largest title company in the nation and
a Fortune 300 company, Chicago Title is
committed to your success and has the
resources to help! Please don’t hesitate to
contact us with any questions you have.

AZREIAAdvantage:TitleExpert
Tips for a Smooth Escrow/Closing

Jill Bright
AVP/Sr. Acc’t. Manager
Sales and Marketing

Chicago Title Agency
14200 N. Northsight
Blvd., Suite 100

Scottsdale, AZ 85260

Phone: 480-998-9298
FAX: 480-998-9307

by
Jill Bright
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To the New Investor: Get in the Game! ____________________________________________Continued from page 1

reliance on wholesalers are finding it more difficult to keep the
deals flowing. Creative investing techniques and the ability to
negotiate and close deals are providing good acquisition cost.
Increasing retail pricing is providing strong returns where the
investor reaps the benefits of a seller’s market.

Wholesaling
Wholesaling is a very attractive strategy for new investors.
Unfortunately it is more difficult for most new investors than own-
ing income property or rehabbing. Supply of wholesale deals
coming from non-financial driven sources like probate, divorce,
etc., are at normal rates. However, the rate of seriously delinquent
mortgages is at historic lows (Arizona has the 8th lowest delin-
quency rate at 3.4%) driving down the rate of short sales and the
number of available REOs. Successful wholesaling currently
demands exceptional marketing combined with the ability to struc-
ture creative solutions that provide room for the wholesaler and
value add for the investor to make a reasonable profit.

So, now is the “time to get in the game”! Yes, at some point the
market will move into a different cycle. When it does, the AZREIA
Market Update will recognize it and experienced investors
will adjust.

AZ.R.E.I.A., Inc. (the “Association”) does not: (1) render legal, tax, economic, or investment advice, (2) investigate its members, or (3) rep-
resent or warrant the quality of goods or services provided by its members, the honesty, integrity, reliability, motives and/or resources of its
members or their officers, directors, managers, employees, agents, and/or contractors. Consult your legal counsel, accountant, and other
advisors as to risks and legal, tax, economic, investment and other matters concerning real estate and other investments. Members will com-
ply with the Code of Ethics of the Association.
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Athletes spend a tremendous amount
of time stretching when they train in
an effort to maximize their body’s full
potential. If you are trying to
maximize your IRA’s potential, you
need to educate yourself further about
the flexibility available within your
retirement account. This will help you
feel comfortable that you are doing
everything you can to obtain the
lifestyle you desire.

Not a week goes by that I don’t get
asked, “Can I transfer real estate
property I currently own into my
IRA?” An investor has a piece of real
estate in their personal name or LLC,
they think it is going to generate a lot
of capital gains, so they want to move
it into their tax-favored IRA.

For the most part I tell people it can’t
be done, but in this month’s article,
I’ve decided to share a very important
tax secret . . . it might just be doable.
Let me explain.

Under the tax code, you, or anyone
lineally related to you, is not allowed to
engage in a transaction with your IRA.
This is called a “Prohibited
Transaction.” Under that exact same
section of the code, however, there is a
way around that, under certain

circumstances. That section of the code
says if the Secretary of Labor finds that
a transaction is “administratively
feasible”, they can grant exemptions
from prohibited transactions under
Internal Revenue Code section 4975.

Outlined below are just a few examples
of transactions which have been
granted exemptions in the past:

• Individual selling real estate to their
plan

• Plan selling real estate to the
individual

• Plan selling stock to the individual
• Individual selling stock to the Plan
• One exemption even allowed the
individual to purchase real estate
from their plan, with the plan
carrying back the note!

The basic premise is if the transaction
is an arms length transaction, and you
aren’t using the majority of the plan’s
assets in the transaction, you have a
very high likelihood of being granted
an exemption.

Individual Retirement Accounts are
powerful investment vehicles when
used at their full potential. It’s time to
stretch, stretch, stretch your way to
financial independence by learning
more about how you can invest in real
estate within a Vantage Self-Directed
IRA!

For more information, please visit
www.VantageIRAs.com/AZREIA

How Flexible is Your IRA?

J.P. Dahdah
Chief Executive Officer

Vantage Self-Directed
Retirement Plans

www.VantageIRAs.com/AZREIA

20860 N. Tatum Blvd. #240
Phoenix, AZ 85050
Phone (480) 306-8404
Fax (480) 306-8408

by
J.P. Dahdah

AZREIAAdvantage:Self-DirectedIRAExpert
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by Melissa A. Parham

It has come to our attention that many
AZREIA members invest in manufactured
home communities (“mobile home parks”).
We have not had this investment option as
the focus of an article, despite the fact that
our firm represents more mobile home com-
munities than any other Arizona firm in this
area of the law. To all of those investors: this
article is for you.

Mobile home park managers have a tough
job. Apartment managers only have to con-
tend with one set of landlord-tenant laws.
Park managers may have to contend with as
many as four sets of landlord-tenant laws.
Each set of laws necessitates particular rental
documentation, and different types of termi-
nation notices are required to terminate a
tenancy depending on the situation.
Confusingly, the landlord-tenant act that
applies depends not only on whether the ten-
ant is renting the space or the home, but also
on what the tenant will place on the space.
Is it a mobile home? Is it a park model? Is it
an RV? Is it a travel trailer?

The Mobile Home Parks Residential
Landlord and Tenant Act governs the rental
of a space upon which the tenant places and
resides in his/her own mobile home in a mobile
home park. It does not apply to the rental of
a home that is owned by the community. It
does not apply to the rental of a space for a
travel trailer, RV, or park model.

A tenant under the MHP Act has what we
like to call a “perpetual lease.” The park can-
not simply tell the tenant that his residency is
terminated at the end of his lease. Instead,
the tenancy may only be terminated for
“good cause” (like the reasons listed above).
Also, under the MHP Act the duration of a
tenant’s written rental agreement can be any
length, but if the parties cannot agree, a one-
year term is required. A tenant can also
demand a four-year lease.

The Residential Landlord and Tenant Act
(RLTA) governs the rental of residential
dwellings—this includes park-owned mobile
homes. The RLTA does not apply to the
rental of any space or pad that does not con-
tain a landlord-owned dwelling structure. In
other words, it does not apply to mobile
home spaces, RV spaces, etc.

Unlike a tenancy under the MHP Act, a ten-
ancy under the RLTA can be terminated
without good cause with 30 days’ notice before
the expiration of the lease. A lease under the
RLTA can be for any term, and if the agree-
ment sets no definite term, generally the
tenancy is month-to-month.

The Recreational Vehicle Long-Term Rental
Space Act (RVRSA) governs the rental of an
RV space where the community has three or
more RV spaces and the space is rented to the
same tenant for more than 180 consecutive
days. Park models are treated as RVs under
the law, and, when a park model space is
rented for more than 180 consecutive days,
they are governed by this Act. A park model
is essentially a mini mobile home; park mod-
els are between 320-400 sq. ft.

Under the RVRSA a tenant may not demand
any particular term for the rental agreement.
If the parties cannot agree on the term for a
renewal lease, the term is the same as the
term of the expiring agreement. Accordingly,
if an RVRSA tenant with a one-year lease
refuses to stay on as a month-to-month ten-
ant, he must be given another one-year lease.
If a month-to-month RVRSA tenant
demands a one-year lease, the park is not
required to give him a one-year lease and can
keep him as a month-to-month tenant.

RV space rentals can be non-renewed with-
out cause unless the unit is a park model, in
which case, like mobile home space rentals,
the tenant has a “perpetual lease” requiring
good cause to terminate/non-renew.
Other long-term RV space rentals can be
non-renewed without cause with a 90-day
notice.

The General Landlord-Tenant Laws govern
RV space rentals of 180 consecutive days or
less. These laws are the most beneficial to

landlords, giving landlords maximum flexibil-
ity in dealing with tenants.

Under the general laws when a tenant does
not pay rent, no termination notice is
required. Many parks give 5-day notices. A
park should at least give the tenant a demand
for possession of the space before filing for
eviction. Technically, under the general laws
no notice is required to terminate for viola-
tion of the park’s rules and regulations or to
terminate for a health and safety violation.
Nevertheless, it is wise to provide the tenant
with a 10-Day Notice in these circumstances
and most judges expect that such notice will
be given. Under the general laws, a tenant
has no right to cure violations. He may not
pay and stay after receiving a termination
notice for non-payment, and he may not
cure any other type of violation and stay as a
tenant.

Use appropriate documents! When a park
uses the wrong lease for the type of property
it is renting to a tenant, it may inadvertently
select an inappropriate set of laws to govern
the tenancy. Some eviction judges have
found that a landlord and tenant can cause a
long-term or short-term RV tenancy to fall
under the MHP Act simply because the
MHP Act was cited in the lease. Again, the
MHP Act is much less landlord-friendly than
the laws governing short-term RV rentals.

If the wrong type of notice is given, it may be
ineffective. For example, using a 5-day non-
payment notice on a mobile home space
(which requires a 7-day Notice) will not pro-
vide the tenant with sufficient time to cure
the violation, and will thwart an attempted
eviction. Using a 7-Day Notice on a space
that houses a park model (which is treated as
an RV), while not fatal to an eviction, could
cause confusion (since a 5-Day Notice is
appropriate).

If in doubt about what type of rental docu-
mentation to use or what notice to give,
contact your attorney to avoid making a cost-
ly mistake.

AZREIAAdvantage:LegalExpert
Mobile Home Communities – Laws and Documents

Williams, Zinman & Parham P.C.

(480) 994-4732
www.wzplegal.com
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AZREIA Phoenix Meeting AZREIA Tucson Meeting
Monday, March 13 Tuesday, March 14
Celebrity Theatre Tucson Assoc. of Realtors

AZREIA Prescott Meeting Phoenix Real Estate Club
Tuesday, April 4 Tuesday, March 28
Yavapai Title 24th St. Conference Ctr.

This month, learn from the best as we welcome John Burley back
to AZREIA. Also, we will cover the latest in lending trends and
ways to fund your deals with our own expert panel. Plus, the latest
market analysis, trends and news items. Yet another meeting not
to miss!

Phoenix Workshop – Expert Lending Panel
Funding your deals is always at the top of the list of items to have
prearranged. So, it is always best to stay up-to-date on the latest in
lending for investors. This session will do just that as we discuss
current lending products from hard money, private money, rehab
loans and traditional lending with expert panelists.

Market Update with Alan Langston
The latest in trend analysis for the US, Arizona and Greater
Phoenix including existing homes, new homes, foreclosures, REO,
short sales and traditional sales. Also, a complete analysis of the
economic condition of Greater Phoenix and current events
shaping the real estate investing market. This is must know
information for the serious real estate investor.

Phoenix & Tucson Main Meetings – John Burley
We are excited to have John Burley back! As one of AZREIA’s
most successful members, it is always best to learn from the best.
John is not only a mega-successful investor, he is also a great
teacher. John will be getting you up-to-date on what is working
for him in our current market cycle and why and how you can do
the same thing. We can’t give it all away because this is John
telling you about what he does, but you should expect to hear
about the creative techniques he is using, how he is sourcing
properties, the latest financing strategies and much more. He will
explain where he is buying and why, how and when to use seller
financing and when Buy & Hold makes sense. It will be an
extremely informative session.

John’s “Model” is vastly different from that which is normally
taught. His perspective is unique in that it is taking Business and
Investing Rules and Systems and applying it to Real Estate.
Because of that he rarely flips, rather choosing to hold all great
assets for the long term, thus maximizing the earnings of an
investment. And more importantly, he teaches you how to

monetize your transactions and get paid upfront to own, rather
than come out of pocket to buy. His “Model” is based off high-
end systems he developed to overcome the inherent flaws of
normal real estate investing. Namely, how to get paid upfront,
every time, now!

Phoenix Real Estate Club – The Best Real Estate
Investing Network Anywhere!
Haves &Wants, Structured Networking activities and the Market
Discussion all combine to make the Club an integral part of any
active investor’s month. There will be a timely presentation or
discussion topic, too!

Prescott Main Meeting – Prescott Valley Growth
& Economic Development Plans
Ben Hooper, Town of Prescott Valley Economic Development
Manager represents the retail and commercial development aspects
of economic development. He will share with us activities in the
area, growth expectations, and his 2017 predictions. While
Prescott fights itself over whether it wants growth or not, Prescott
Valley is aggressively moving ahead. What does this mean for your
local investments? What opportunities are you overlooking?

Phoenix Agenda
5:15 – Workshop
6:00 – Trade Show & Guest Orientation
6:45 – Main Meeting – Market Update & Featured Presentation
9:00 – Adjourn

Tucson Agenda:
5:15 – Open Networking
5:45 – Networking: Investor-to-Investor, I Have – I Want,

Tucson Market Discussion
7:15 – Main Meeting
8:30 – Adjourn

Prescott Agenda:
5:30 – Networking, “Haves and Wants” & Market Overview
6:00 – Main Meeting
7:15 – Adjourn

Phoenix Real Estate Club
5:30 – Open Networking
6:00 – Networking: Investor-to-Investor, I Have – I Want,

Market Discussion
7:30 – Main Meeting
8:30 – Adjourn

Monthly Meetings



10 www.azreia.org The AZREIA Advantage

AZREIACalendarofEvents
Check www.azreia.org for the current schedule.

Q: I have always invested in single family homes and
recently bought a mobile home in a homeowner’s
association. I know nothing of mobile home park law.
What should be my first step?

A: Fortunately, in this case, you do not need to learn
anything new. If you purchased the mobile home and
are renting it out, you are actually renting out the
dwelling unit itself and not the land. Therefore, since
you are a landlord of the building, any tenancy you
enter into will be governed by the same laws you already
know – the Arizona Residential Landlord and Tenant
Act, A.R.S. § 33-1301 et seq. What you refer to as
mobile home laws only apply if you own the land, but
the tenant owns the home. Here, you own the physical
structure, and thus the Residential Act applies. A more
full analysis of laws governing mobile homes is on Page
8 of this newsletter.

Information contained in this article is for informational purposes only and
should not be considered legal advice. You should always contact an
attorney for legal advice and not rely on information published here.



The AZREIA Advantage www.azreia.org 11

Property Listings Complete listings online:
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Note: All real estate advertising in this newsletter and on our website is subject to the Federal Fair Housing Act of 1968. Please
visit www.azreia.org for complete notice on fair housing and for additional information on each property listed.
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AZREIAMonthlyMeetingsataGlance

Phoenix Workshop – Expert Lending Panel
Get up-to-date on the latest in lending for investors. This session will do just that as we discuss current lending
products from hard money, private money, rehab loans and traditional lending with expert panelists.

Market Update with Alan Langston
The latest in trend analysis for the US, Arizona and Greater Phoenix including existing homes, new homes,
foreclosures, REO, short sales and traditional sales. This is must know information for the serious real estate investor.

Phoenix & Tucson Main Meetings – John Burley
We are excited to have John Burley back! As one of AZREIA’s most successful members, it is always best to learn
from the best. John is not only a mega successful investor, he is also a great teacher. John will be getting you up-
to-date on what is working for him in our current market cycle and why and how you can do the same thing.

Phoenix Real Estate Club – The Best Real Estate Investing Networking Anywhere!
Haves & Wants, Structured Networking activities and the Market Discussion all combine to make the Club an
integral part of any active investor’s month. There will be a timely presentation or discussion topic, too!

Prescott Main Meeting – Prescott Valley Growth & Economic Development Plans
Ben Hooper, Town of Prescott Valley Economic Development Manager represents the retail and commercial
development aspects of economic development. He will share with us activities in the area, growth expectations,
and his 2017 predictions.


